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Dear Valued Brooks Customer, 

It’s now spring, and Brooks has been busy renewing 
our efforts, bringing you the best products and ser-
vices possible, to help you better serve your custom-
ers. And we should all be proud of what we, the FED 
industry, do. Providing for our families and ourselves, 
while protecting the lives and property of others, is 
something we should all take pride in. 

By now, all of you should have a copy of the New 
Brooks 2013 Catalog. And if you don’t, you’ll want to 

get one, so you can check out all the new products and services. 

Brooks knows that you need quality products that won’t fail when they’re 
needed most. That’s why we recommend and sell only the products you can trust 
(never cheap imitations)—just genuine Brooks and OEM parts plus UL Listed 
and Classified parts where required. And they’re tested by our team of engineers, 
right here in house. We focus on this to ensure the highest quality in everything 
we offer, because we know your business depends on it.

In addition to our products and services, don’t forget that you can learn more 
about Brooks Rewards in our catalog. Customers who enroll get exclusive ben-
efits throughout the year, two of which we’re very excited about. First is the 
Brooks Mobile Compliance Guide App. It’s exclusively for Rewards Members 
and takes popular industry information and let’s you access it through your 
mobile device. You’ll find it at the Google Play and Apple App Store, so try it 
out and let us know what you think. Rewards Members also have the benefit of 
our new Technician Series to help you create better outcomes for you and your 
customers, by keeping you up to date with invaluable information. We want to 
be sure you’re taking advantage of this program. But if you’re not, you can learn 
more online at brooksequipment.com, or contact your Account Manager. We 
also hope you take advantage of this issue of Hot Topics. There are some great 
pieces I’m sure you’ll enjoy. 

As always, thank you for making Brooks Equipment your first choice.

Sincerely,

Tim Foughty 
President

“From Hot Topics to the new Technician 
Series, the Rewards Program is a great 
way for our technicians to receive valuable 
technical and sales information. This is a 
great benefit, especially when considering 
that this information is accessible from 
their smart phones.”

– David Graziano, First Line Fire 
Extinguisher Co. 

April
25th - New Orleans, LA
May
16th – Los Angeles, CA
22nd – Chicago, IL
June
13th – Portland, OR
20th – Orlando, FL
To register, visit www.brooksequipment.com
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Tech Tip

There are opportunities for sales in 
front of us on a daily basis. The key is 
knowing what to look for and to give 
your customers a clear, concise, and 
compelling reason to have an inspection, 
purchase equipment, or make repairs 
required by the nationally recognized 
standards for your jurisdiction. The first 
challenge is learning what’s required, 
and the Brooks Compliance Guide is a 
great place to start your research. 

Once you have the necessary infor-
mation, you must find a way to use the 
requirement when dealing with your 
customers. For example, this article 
focuses on the proper selection and 
placement of hand-portable fire extin-
guishers for the protection of delicate 
electronic equipment. The standard is 
very clear in its requirements for “clean 
agent” fire extinguishers. The key to 
successful sales in this area is to get the 
right people on your side, and in this 
case, the IT manager is a great start. You 
might say something like, “I just fin-
ished my fire extinguisher inspection 
in the server room and noticed ABC 
dry chemical extinguishers through-
out it. Were you aware that you had 
these types of extinguishers?” If the 
customer responds with, “What’s the 
difference?” My next question would 
probably center on the cost of the 
equipment and the cost of downtime. 
I might say, “The difference has to do 
with the agent used to suppress the fire, 
and this agent is highly corrosive to 
electronic equipment. If there’s a small 
trash can fire in here, and the ABC fire 
extinguisher was used to suppress the 
fire, electronic components would start 
to fail in a matter of months. What is 
the replacement cost of the equipment 
in this room? What will the downtime 
cost?” At this point you can move to 
the actual NFPA standard that is listed 
below, and show the customer where 

it says dry chemical SHALL NOT be 
used, and show the required clean 
agent extinguisher choices. Once the 
customer agrees, you will find the con-
versation goes much smoother, because 
the customer will be able to explain to 
the decision maker (if he or she isn’t 
one) why they need special extinguish-
ers for these areas.

Make sure you can quote the follow-
ing sections of the NFPA 10 standard 
from memory. It adds to your credibil-
ity and the sense of urgency you are 
trying to convey to the customer.

The NFPA 10, 2010 Edition contains 
many significant changes, not the least 
of which are found in section 5.5.6, 
which covers the selection of extin-
guishers for electronic equipment fires. 
The requirement reads as follows:

5.5.6 Fire extinguishers for 
the protection of delicate 
electronic equipment shall 
be selected from types spe-
cifically listed and labeled for 
Class C hazards.

Subsection 5.5.6.1 goes a step further 
by eliminating dry chemical extin-
guishers from use to protect these haz-
ards. The requirement reads as follows:

5.5.6.1 Dry chemical fire extin-
guishers shall not be installed 
for the protection of delicate 
electronic equipment. 

The Annex section, located at the 
back of the NFPA standard, explains 

why dry chemical extinguishers are in-
appropriate. Annex section A.5.5.6.1 
reads as follows:

A.5.5.6.1  Dry chemical resi-
due will probably not be able 
to be completely and im-
mediately removed and, in 
addition, multipurpose dry 
chemical exposed to tem-
peratures in excess of 250°F 
(121°C) or relative humidity 
in excess of 50 percent, can 
cause corrosion.

The Annex material also gives us a 
good definition of delicate electronic 
equipment as well as some examples. 
Section A.5.5.6 reads as follows:  

A.5.5.6 Delicate electronic 
equipment includes, but is not 
limited to, data processing, 
computers, CAD, CAM, robot-
ics, and reproduction equip-
ment. Use of fire extinguishers 
containing other extinguish-
ing agents can damage beyond 
repair both the equipment at 
the source of the fire and re-
lated equipment in the imme-
diate vicinity of the fire.

Okay, you say, “Now that we know 
we can’t use dry chemical extinguish-
ers, what should be installed for the 
protection of these hazards?”

The answer lies in section 6.4, Instal-
lations for Class C Hazards. Paragraph 
6.4.3 reads as follows:   

6.4.3 Because fire is a Class 
A or Class B hazard, the fire  
extinguishers shall be sized 
and located on the basis of 
the anticipated Class A or 
Class B hazard.

This type of hazard contains mainly 
Class A hazards, so this effectively 
eliminates carbon dioxide extinguish-
ers from consideration, because they 

Help Your Customers Meet 
Code Using NFPA10! 
By John Wilmowski

NFPA10
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Smoke Detectors
Save Lives

Continued on page 5

Did you know, according to the National Fire Protection As-
sociation (NFPA), that working smoke detectors save lives by re-
ducing the risk of dying in a home fire by 50 percent? Therefore, 
it’s critical that smoke detectors be installed and maintained in 
working order, in every home.

Selection
Always choose smoke detectors that have the label of a recog-

nized testing laboratory on them. Also choose smoke detectors that 
are a match for your home. There are two types of technologies 
available. It’s generally accepted that ionization smoke detectors 
are more responsive to flaming fires, and photoelectric smoke de-
tectors are more responsive to smoldering fires. It’s best to have 
both types of detectors or combination ionization-photoelectric 
detectors. These detectors are also known as dual sensor smoke 

detectors. Having both technologies provides 
the earliest warning in all situations and al-
lows extra time to awaken others and provide 
assistance if needed during an evacuation.

Smoke detectors should be installed away 
from the kitchen to prevent false alarms. 
NFPA recommends that they be installed at 
least 10 feet (3 meters) from cooking appli-
ances. Additionally, any smoke detector in-
stalled within 10 to 20 feet (3 to 6 meters) of 
a cooking appliance must be photoelectric or 

have a hush button. The hush button is used during non-emer-
gency situations, like when you’re cooking a smoky dinner. The 
button can be used to temporarily shut off the alarm. This is a 
great feature and doesn’t create unsafe conditions, such as cover-
ing or disabling detectors without the hush button.

Installation
In order to detect fire during its early stages and notify occu-

pants to evacuate, smoke detectors need to be installed in every 
bedroom and outside of each bedroom. The installation of detec-
tors inside and outside bedrooms is needed, because many people 
sleep with the bedroom door closed and may not hear the alarm 
outside of the bedroom. So installing smoke detectors inside and 
outside the bedroom is the safest practice. Additionally, make sure 
that smoke detectors are installed on every level of the home, in-
cluding the basement. Larger homes will necessitate the installa-
tion of additional smoke detectors in order to detect smoke early 
and notify occupants to evacuate safely in a fire emergency.

According to NFPA, the best protection is where all the 
smoke detectors in the home are interconnected. When one 
sounds, they all sound. Keep in mind that they don’t have to 
be wired, because wireless battery-operated interconnected 

smoke detectors are now available. So 
it doesn’t make sense anymore to have 
spot protection. Make sure all of your 
smoke detectors are interconnected.

Testing and Maintenance
You need to test your smoke detec-

tors at least monthly. The most com-
mon way to test the detector is to push 
the test button until the alarm sounds. 
And some of the new detectors have a 
feature that allows you to use the mute 
button on the television remote. This 
is also a neat feature for people with 
physical disabilities or older people 
who shouldn’t climb ladders or onto 
stools. The important thing to remem-
ber is to check them monthly. Immedi-
ately replace any smoke detector that 
doesn’t sound when tested. Smoke de-
tectors that aren’t working are as bad as 
not having them.

Smoke detectors with non-replaceable 
batteries are intended to work effectively 
for up to 10 years. If you hear a chirping 
sound, this is a warning that the battery 
is low. Immediately replace the entire 
smoke detector if you hear the chirping 
sound, even if the 10 years isn’t up.

Replace batteries at least once a year 
for smoke detectors with any other type 

“The installation of 
detectors inside and 
outside bedrooms is 

needed, because many 
people sleep with the 

bedroom door closed and 
may not hear the alarm 
outside of the bedroom.”
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Meet Code with Brooks Tamper Seals

It’s very well understood in the fire 
extinguisher industry that portable fire 
extinguishers must be maintained to a 
level of quality that allows safe use of 
the extinguisher by the operator and 
assures the safety of those in the vicin-
ity of the fire emergency. Two critical 
components of every rechargeable ex-
tinguisher, and most non-rechargeable 
fire extinguishers, are the pull pin and 
the tamper seal. The pull pin keeps the 
extinguisher from being inadvertently 
operated, and the tamper seal keeps the 
pull pin in place. In the event of a fire, 
the pull pin must be removed, and the 
tamper seal must break easily and not 
interfere with the removal of the pull 
pin or operation of the extinguisher. 
In order for this to happen, the tam-
per seal must be properly designed and 
manufactured to strict standards. The 
National Fire Protection Association 
(NFPA) and Underwriters Laboratories 
(UL) have worked together to assure 
quality, reliability, and safety when it 
comes to tamper seals on new extin-
guishers and those installed during an-
nual maintenance.

NFPA and UL require that tamper seals 
used on new extinguishers meet the 
mandatory requirements of UL299, Stan-
dard for Dry Chemical Fire Extinguish-
ers. This standard includes a requirement 
that the seal will break, with a force of 15 
pounds or less, when the pin is pulled. 
NFPA has similar requirements in NFPA 
10, Standard for Portable Fire Extin-
guishers for tamper seals installed dur-
ing maintenance. As part of the annual 

maintenance procedures, NFPA 10 man-
dates that the pull pin be removed from 
the extinguisher to make sure that it can 
be easily removed, isn’t bent, there’s no 
corrosion, and isn’t otherwise stuck in 
the cylinder head. Following mainte-
nance where the pull pin is removed, a 
new tamper seal is installed. NFPA re-
quires that all replacement tamper seals 
be listed. The tamper seal installed by 
the original equipment manufacturer 
(OEM) and the replacement tamper seal 
are manufactured to the same level of 
quality and listed to assure the highest 
level of quality and safety is maintained.

We strongly recommend that you 
comply with NFPA 10 when it comes to 
replacement tamper seals, and only use 
those that are listed and labeled, show-
ing the UL Recognized Component 
Mark, for three very important reasons:
•	 Safety:	Tamper	 seals	 will	 remain	 in	

place until the extinguisher is used, 
and they can be easily removed in 
the event of a fire emergency.

•	 Liability:	Where	an	improper	seal	is	
used that inhibits an operator, the 
installer of the tamper seal can be 
held liable.

•	 Enforcement:	Any	business	installing	
substandard, non-listed tamper seals 
could be forced to replace all noncom-
pliant tamper seals in the field.
Both the Brooks Equipment’s Flag 

Seal and the Brooks Bull’s Eye Seal are 
listed and meet the requirements of 
NFPA 10. These tamper seals have been 
tested by Underwriters Laboratories 
Inc. and meet their requirements. Since 
the manufacturer’s name is molded into 
every seal, there’s proof that they’re UL 
Recognized Components.

There are a number of bogus plastic 
seals available for purchase. And they 
meet none of UL or NFPA’s require-
ments. Using substandard replacement 
seals on extinguishers compromises 
safety. Also if they’re installed on fire 
extinguishers and placed back in ser-
vice, the installer would be responsible 
for any liability in the event of injury 
or property loss. The installer would 
also be responsible for replacement in 
the event that an inspection by the au-
thority having jurisdiction identifies 
them as being noncompliant.  

The safety of the extinguisher opera-
tor and those in the vicinity relies on 
you complying with the codes and us-
ing listed tamper seals. Remember, you 
can always be sure you are using code- 
compliant, listed tamper seals with ei-
ther Brooks Equipment’s Flag Seals or 
Brooks Bull’s Eye Seals. F 
Chuck Kimball is Director of Engineering for 
Brooks. He is the secretary for the NFPA Techni-
cal Committee on Portable Fire Extinguishers.  
Copyright © 2013, all rights reserved.

By Chuck Kimball

FLAG TAMPER SEALS

BULLS EYE TAMPER SEALS

NEW BROOKS COMPLIANCE GUIDE APP AVAILABLE NOW!

Increasing sales is one of the most important keys to a successful business. And 
with the Brooks Equipment Mobile Compliance Guide—available NOW for Rewards 
Members—you can maximize your sales potential on every service call. It’s a great 
reference tool for technicians to use when selling products and services or for their 
education in general. Download the App today at the Google Play or Apple App Store!  
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of battery. If the alarm chirps on these 
smoke detectors, only the battery needs 
to be replaced, not the whole unit.

Vacuum or blow out smoke detectors 
at least annually. The best plan is to do 
this whenever the battery is changed. 
Make sure you follow the manufactur-
er’s instructions for cleaning. The in-
structions are included in the package, 
and most manufacturers now have the 
instructions on the Internet.

Smoke Detector 
Replacement

The NFPA says to replace all smoke 
detectors when they are 10 years old. 
And they recommend that combination 
smoke and carbon monoxide detectors 

be replaced according to the manufac-
turer’s instructions. In general, most 
manufacturers have adopted the NFPA 
10-year replacement policy for combi-
nation units too.

Response
Smoke detectors are the best means 

of alerting everyone in the home of a 
fire emergency. Make sure everyone in 
the home knows the alarm sound and 
knows how to respond. Have an out-
side meeting place such as a tree, light 
pole, or mailbox that is a safe distance 
away and is in front of the home. Make 
sure everyone knows how to call 9-1-1 
or your local emergency number from 
a cell phone or a neighbor’s phone. 
Remember that children, older adults, 

and people with disabilities might need 
assistance, not only to wake up, but to 
get out of the home safely. And remem-
ber to teach your children how to get 
out on their own.

Working smoke detectors save lives 
by notifying everyone of a fire emer-
gency. The rest is up to you.  Make sure 
you have an escape plan that includes 
getting everyone out, a meeting place, 
and notifying emergency response per-
sonnel. Lastly, never go back into a 
burning building! F
Mark Conroy is an engineer in the Boston, MA 
office of Brooks Equipment Company LLC.  
Copyright © 2013, all rights reserved.

Selling Four Batteries a Day  
Increases Annual Sales

In today’s economic environment, maximizing your sales 
revenue from every service stop is paramount. And one easy 
way to do that and grow your business with every service 
call, while increasing life safety, is to sell and service exit and 
emergency lights. 

If you’ve ever attended a Brooks Equipment E-Light Train-
ing Class, you would have heard instructors mention that exit 
signs and emergency lighting are the most neglected pieces of 
life safety equipment in a building. That means there’s an enor-
mous market opportunity waiting for you to capitalize on.

Here’s a simple equation that everyone can apply to expand 
their business:

(Four batteries per day) x (your selling price) x (five 
days per week) x (50 weeks per year) equals the 
amount of money one service technician can gener-
ate per year.

For example, here’s the numbers using a PRB64 battery (6 
Volt/4Ah) at $35 per battery:

4 batteries per day x $35 per battery x 5 days per 
week x 50 weeks per year= $35,000 per year.  

This is just an example, so take a moment and plug in the 
price your company charges for an emergency lighting bat-
tery. You don’t even need the equation, just add three zeros 
to the price of the battery…a $35 battery equals $35,000 per 
year…it’s that simple!

Now, if you multiply by the number of service technicians 
in your company, you’re talking about a major revenue stream 

for your company, and a highly 
profitable one at that. Remember, 
exit signs and emergency lights 
are the most neglected piece of 
life safety equipment in a build-
ing. Honestly, it’s not very hard 
to find four batteries a day that 
need to be replaced. Plus we 
haven’t even begun to talk about 
the lamps and new units you’ll be 
selling. By adding this easy-to- 
perform service to your product  

mix, you maximize revenues for your company, plus you’re 
helping to ensure the safety of the occupants of every build-
ing you service. F
Bob Mete is the Eastern Regional Business Development Manager for Brooks 
and an instructor for the E-Light training classes. Copyright © 2013, all 
rights reserved.

Check out page 4 of the new Brooks Catalog or http://
www.brooksequipment.com/training_elightsked_
date.asp to find a Brooks Equipment E-Light Training 
Class in your area. And while you’re at it, contact your 
Brooks Account Manager to find out which products 
will support this new business venture.

By Bob Mete

PRB64

http://www.brooksequipment.com/training_elightsked_date.asp
http://www.brooksequipment.com/training_elightsked_date.asp
http://www.brooksequipment.com/training_elightsked_date.asp
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Returning a working extinguisher to 
a building means that it’s ready when 
it’s needed during a fire emergency. But 
when servicing them, doing the same 
thing over and over again can make us 
forget about the dangers of the work 
and the bad things that could happen 
if we don’t do it right. Don’t fall victim 
to forgetting about the dangers. Always 
pay attention to the job at hand, espe-
cially when it comes to handling and 
servicing extinguishers, so you don’t 
get hurt. Your safety is at risk, and you 
don’t want to get hurt at work, because 
you might not get to do the things you 
like to do after work.

Also the general public could be at 
risk if you miss something or do some-
thing wrong that will only be discov-
ered when the extinguisher is returned 
to service. Always pay attention when 
working on an extinguisher that was 
once pressurized, because it could still 
be pressurized. 

When opening an extinguisher for 
servicing, you always release all the 
pressure. Although there should be no 
pressure remaining, you should always 
treat it like it’s still pressurized. That’s 
for safety sake in case there’s something 
that’s preventing the gas from being 
fully released. The extinguisher could 
have a blocked siphon tube or a wrong 
part that was installed by someone 

else. The reason doesn’t really matter 
and most often can’t be found until 
the valve is removed. That’s the reason 
you are taught to always treat all extin-
guishers with respect, and never be in 
the way of the valve that can shoot off 
like a rocket. It’s best to work on extin-
guishers locked in a mechanical bench. 
The vise is bolted to the bench, and the 
top of the extinguisher is pointed up 
and away from you. Remember to re-
lease the pressure first, then remove the 
valve. Always do it in the vise, and treat 
them all like they still have pressure. It’s 
never safe to do it any other way.

After you open a cylinder, don’t for-
get to check for damage or corrosion. 
You can check and see how much dam-
age or corrosion is allowed by looking 
at the service manual or NFPA 10. If 
there’s too much, the extinguisher must 

be condemned. The service manual 
and NFPA 10 say that repairs to the 
cylinder aren’t permitted and tell you 
how big the dents and gouges can be. 
There’s also information on how much 
corrosion would cause an extinguisher 
to be condemned. The reason for look-
ing for these problems is that you don’t 
want the unit to fail in the field. When 
in doubt, hydrostatically test it. The 
result is the same. And if the extin-
guisher’s conditions are beyond what’s 
permitted, or the extinguisher fails the 
hydrostatic test, it is condemned and 
not returned to service. The reason for 
the examination and hydrostatic test 
is to ensure the safety of people using 
the extinguisher or people in the area 
when it’s returned to service.

You’ve been trained to service extin-
guishers, but remember, any work on 
them requires your full attention to 
avoid some real dangers. You work so 
you can enjoy time after work, so don’t 
do anything that could cause an injury. 
Always treat extinguishers as if they’re 
pressurized, and examine them care-
fully for damage or corrosion before re-
turning them to service.

Mark Conroy is an engineer in the Boston, MA 
office of Brooks Equipment Company LLC and 
serves on the NFPA Technical Committee on 
Portable Fire Extinguishers. Copyright © 2013, 
all rights reserved.

Precautions for Servicing 
Extinguishers 
By Mark Conroy

lack the “A” rating and may not be ef-
fective in putting out this type of fire. 
Even if you installed carbon dioxide 
extinguishers, you’d also have to install 
extinguishers with Class A ratings to 
properly protect this hazard, so it just 
doesn’t make sense.

The best options are a water mist 
extinguisher or a “clean agent” extin-
guisher with an “A” rating. The most 

effective extinguishers currently avail-
able today for this hazard include Halon 
1211, Halotron I, and Water Mist. Ask 
your Brooks Account Manager about the 
sizes and types of these extinguishers 
that we stock in all of our warehouses.   
John Wilmowski is the Director of Outside 
Sales. When not on the road, he works out of our 
Phoenix, AZ office. Copyright © 2013, all rights 
reserved. Brooks Tech Tips can be reproduced 
with permission from Brooks.

Did You Know?

That NFPA 10, 17, and 17a 
New 2013 editions are now 
available from Brooks.

Continued from page 2

MVBD
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A Chief’s Perspective

Meet Shannon Hogan – Account Manager

Learning a Lesson the Hard Way 

Two-and-a-half years ago, Shannon Hogan joined the 
Brooks team, bringing with her more than 15 years of knowl-
edge and experience in sales. But since coming to Brooks, 
she’s learned about more than 6,200 parts used by our cus-
tomers each day, while using her expertise with Brooks’ dis-
tribution network to get customers what they need, when 
they need it. As an Account Manager, Shannon works to  
resolve customer issues, provide product knowledge, and 
help customers during the ordering process, all while doing 
something she enjoys most—cultivating relationships. 

And Shannon says, she makes “ensuring customers are 
first and that they get what they expect from Brooks as 
their trusted-advisor” a priority. She enjoys being part of 
the customer’s experience and being a part of the Brooks 
team, because they all work towards the same goal.

On any typical day, you’ll find Shannon reaching out 
to her customers and helping them assess how she, and 

Brooks, can help them succeed 
in business. Her ability to keep 
up-to-date with them and their 
businesses makes her someone 
they trust, not just another sales 
person. She says, “It’s about 
knowing how Brooks fits into 
their daily routine”. 

When Shannon is away from 
home, she spends lots of time 
with her husband, Bryan; and 
her three kids, Taylor, Brianna, 
and Parker. They enjoy going 
to the beach and boating in the 
summer, and going to the moun-
tains and Clemson University 
football games in the fall. F

Employee Spotlight

By Darrell W. Harguth

In the past few years, 
our country suffered 
many disasters that re-
sulted in a large loss of 
life. In recent news, we 
learned of a devastat-
ing nightclub fire that 
killed 237 people in 
Brazil. This brought to 
mind the terrible night-
club fire that occurred 
at The Station night-
club in Rhode Island 
in 2003. That fire, as a result of illegal  
use of pyrotechnics and inadequate  
exits, caused the death of 100 people, 
the fourth deadliest nightclub fire in 
U.S. history.  

Rhode Island certainly learned a sad 
and valuable lesson from that tragedy. 
But in the past ten years, Rhode Island 
has adopted the nation’s most stringent 
fire regulations, and states are jumping 
on the bandwagon to strengthen fire 
regulations in their own jurisdictions. 
Throughout the country, cities and 

states are working to make 
buildings and venues safer. 
Sprinklers, alarms, and fire 
extinguishers are now being 
installed where they were 
once not required. Many 
clubs and casinos are treat-
ing their woodwork and car-
peting with flame retardant 
to help prevent or reduce fire 
risk. Movie theatres, con-
cert halls, and nightclubs are 
making loud announcements 

before shows that bring attention to 
emergency exits.

When I joined the fire service in 1964, 
and then moved to the Fire Prevention 
Bureau, I learned a lot about my new 
calling and the importance of fire pre-
vention and regulations. Many fires re-
sulting in a large loss of life are a result 
of non-compliance to fire and building 
codes. Some of the reasons include:
•	 Improper	building	materials
•	 Improper	storage	practices	(both	

regular as well as hazardous 

storage)
•	 Inadequate	building	exits	or	ob-

structed exits
•	 Improper	or	lack	of	exiting	

identification
•	 Improper,	illegal,	and/or	highly	

combustible interior decorations
•	 Illegal	use	of	pyrotechnics	

Fire regulations that are in place should 
be enforced. In addition, fire protection 
equipment and systems should be prop-
erly installed, serviced, and maintained 
in accordance with the manufacturer’s 
recommendations and local/national fire 
codes. Brazil is now learning the les-
son that Rhode Island had to tragically 
learn 10 years ago. Inspectors in Brazil, 
Venezuela, Nicaragua, and Mexico are 
now inspecting nightclubs and venues 
to assure that a devastating fire like this 
does not happen again. It is a lesson that 
should be learned throughout the world. 
Let us all stay building and fire safe. F
Darrel W. Harguth is a former Assistant Chief/
Fire Marshall in Contro Costa County, CA. Copy-
right © 2013, all rights reserved.
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Brooks has expanded our 
personalized flyer library, as 
promised, and the new Amerex® and Badger™ 
Halotron® I personalized flyers are available now! 
To get your flyer and start increasing your sales 
today, contact your Account Manager, or visit us 
at BrooksEquipment.com. 

For more information on these featured products, visit brooksequipment.com.

Alert visitors, and other oc-
cupants, of important security 
policies using this MOUNT-
ABLE SECURITY SIGN for in-
door and outdoor use. The sign’s 
header reads “Security Notice”, 
and the legend reads “Video 
Surveillance In Use On These 
Premises”. Measures 20" x 14".

NEW

Holecutting System

FireTech™ Fiberglass Cabinets      

The American-made HOLECUTTING 
SYSTEM comes with a 1/2" Milwaukee® 
Holeshooter Variable Speed Corded Drill  
or a 1/2" DeWalt® 3-Speed 18V Cordless 
Drill, two batteries, and a charger. It’s 
ideal for cutting 1"–2" holes in stainless 
steel, thanks to its patented coaxial 
speed reducer, which offers a 4:1 gear 
reduction for the cutter and no reduction for the pilot drill 
that has a 135° split-point design to ease the starting and 
centering of the hole. And an existing hole can be enlarged by 
simply nesting the current hole size cutter inside the new size 
cutter—without a step drill.

HCSD

Masterlock® ROTATING GATE VALVE LOCKOUTS come 
in various diameters to fit over different size valve handles. 
They feature a tough, yet lightweight, dielectric Zenex™ 
thermoplastic construction, which easily withstands chem-

icals and high temperatures, 
and can be locked to prevent 
accidental opening. Their 
patented rotating design also 
helps them fit in tight spaces. 
Hi-vis safety labels come in 
English, French, and Span-
ish, and the center knockout 
can be removed to fit over a 
rising stem gate valve.

1"–3" Diameter  
Gate Valve Lockout      

FGC10

Zoll® Defibrillators

The Zoll® AED PLUS® PACKAGE is easy to operate using 
Real CPR Help® software with audio and text prompts. 
And an on-screen visual bar 
gauge shows each depression 
as it takes place. It lasts for 
five years, once it’s installed, 
so there’s no maintenance or 
testing required. And it works 
in almost any environment, be-
cause its ingress protection rat-
ing is IP55 for dust and water. 
Powered by 10 lithium batteries 
(included). 

ZAEDPLUS

Mountable Security Sign 

Incredibly weather-resistant—This 
FireTech™ FIBERGLASS CABINET 
comes in a new size (fits extinguishers 
10 lb or less) and is the only one of its 
kind that shut outs the elements in a 
durable, lightweight design. It also fea-
tures a see-through window, corrosion-
resistant handle, standard full-length 
steel hinge, rivets, and latches for in-
creased security and durability. UV-
resistant high-visibility red. Measures 
261/8"H x 13"W x 9"D.

ML480

SN20RC

Get More Privileges  
At Brooks!


